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DISCLAIMER
Kevin Murray @ KLM Land © 2024 – All Rights Reserved

© Kevin Murray @ KLM Land, 2024

No part of this eBook may be reproduced, stored, or transmitted in any 

form or by any means, including mechanical or electronic, without prior 

written permission from the author. 

While the author has made every effort to ensure that the ideas, statistics, 

and information presented in this eBook are accurate, any direct, derived, 

or perceived implications should only be used at the reader’s discretion. 

The author cannot be held responsible for any personal or commercial 

damage arising from communication, application, or misinterpretation of 

the information presented herein. 

This eBook does not constitute or give any financial or legal advice. 

Readers must gain independent advice from a legal or financial specialist 

that suits their requirements.

All Rights Reserved.
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Foreword
Welcome to “From For Sale to Sold: The Landowner’s 

Toolkit for an Easy Land Sale.”

I’m Kevin Murray, and at KLM Land, we understand the unique challenges 

and opportunities of owning vacant land.

Whether you inherited your property, purchased it as an investment that 

didn’t pan out, or are ready to liquidate this asset for better financial 

opportunities, this eBook is crafted to guide you through the complexities 

of selling your land.

For many landowners, the decision to sell can be daunting and emotional. 

You might have fond memories tied to your land or feel overwhelmed by 

the financial burdens and upkeep responsibilities. Our aim with this eBook 

is to provide you with a comprehensive understanding of the land-selling 

process and introduce you to a streamlined, hassle-free alternative: 

working with a land investor.

Selling vacant land presents a unique set of challenges compared to 

selling a home. Without the right knowledge and resources, it can quickly 

become stressful and time-consuming. This toolkit offers clear, actionable 

steps for selling your land while highlighting the significant benefits of 

partnering with a land investor like KLM Land.
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Throughout these pages, we will explore the obstacles you might face 
if you sell your land independently, from marketing and negotiations to 
handling legal complexities. We’ll discuss common issues that can prevent 
a successful sale and how a land investor can effectively manage and 
resolve these problems. By the end of this eBook, you will have a thorough 
understanding of the land-selling process and the confidence to make an 
informed decision that best suits your needs.

At KLM Land, we aim to build trust with landowners and provide a 
seamless selling experience. We pride ourselves on offering fair, quick, 
and efficient solutions that relieve you of the burdens of owning vacant 
land. Our values center on transparency, integrity, and dedication to our 
clients’ satisfaction.

Thank you for choosing to embark on this journey with us. We hope this 
eBook serves as a valuable resource and inspires you to explore new 
financial possibilities with the sale of your land.

Warm regards,

Kevin Murray  
KLM Land
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Primary Challenges of Selling 
Vacant Land Yourself (FSBO)
You Handle the Entire Sales Process by Yourself.

When you decide to sell your vacant land without professional help, you 

take on the responsibility of managing the entire process. It includes 

everything from initial listing to finalizing the sale. It can be overwhelming, 

especially if you lack experience in real estate transactions. Every step, 

from preparing your land for sale to dealing with potential buyers, falls 

squarely on your shoulders.
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You Cover the Advertising Costs to Attract 
Buyers.
Marketing your land to potential buyers involves significant costs. You 
must invest in various advertising methods, such as online listings, 
print ads, and social media promotions. Additionally, targeting the right 
audience to ensure your property reaches serious buyers can be time-
consuming and expensive. Unlike homes, vacant land often requires a 
more niche marketing approach.

You Take Photos, Shoot Aerial Views, And Put 
Up “For Sale” Signs.
Presenting your land in the best light is crucial to attracting buyers. It 
means taking high-quality photos, possibly hiring a drone operator for 
aerial views, and installing visible “For Sale” signs on the property. These 
tasks require time, effort, and sometimes professional assistance, adding 
to the overall cost of selling your land.

You Must Use the Right Contracts and Work 
with a Title Company.
Real estate transactions involve complex legal documents. Ensuring you 
use the correct contracts is vital to protect your interests and comply 
with legal requirements. Additionally, you need to work with a title 
company to handle title searches and resolve any issues that might arise. 
This process can be intricate and requires a good understanding of real 
estate law and procedures.
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You Must Ensure a Secure Closing.
Closing a real estate deal involves numerous steps, including final 
negotiations, signing documents, and transferring funds. Ensuring that 
the closing process goes smoothly and securely is critical. Any mistakes 
can lead to delays or even jeopardize the sale. As a seller, you must be 
vigilant about every detail to avoid pitfalls.

You Deal with Multiple Interested Buyers.
If your marketing efforts are successful, you 
may deal with multiple interested buyers. 
While this can be a positive sign, managing 
communications, negotiations, and offers from 
various parties can become overwhelming. 
Each buyer will have different questions, 
concerns, and demands, requiring you to 
juggle multiple interactions simultaneously.

Remember, a Sale Is Not Guaranteed.
Despite your best efforts, there is no guarantee that your land will sell 

quickly. The real estate market can be unpredictable, and factors beyond 

your control, such as economic conditions or buyer preferences, can affect 

the likelihood of a successful sale. This uncertainty can be stressful and 

disheartening, especially after investing significant time and money.
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Factors Preventing You 
from Selling Vacant Land
Emotional Ties to the Land Make the Decision 
to Sell Difficult.
Owning land often comes with deep emotional attachments, especially 
if the property has been in the family for generations or holds significant 
personal memories. These emotional ties can create a strong reluctance to 
sell, even when it might be financially prudent. 

The sentimental value associated with the land can decide to part with 
it in a challenging and emotionally charged process. Overcoming these 
feelings requires careful consideration and sometimes the involvement 
of family members to reach a consensus that respects emotional and 
financial needs.
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Family Members Cannot Agree on Whether to 
Sell or Hold the Land.
Disagreements among family members about the future of the land can 
be a major roadblock to selling. Each person may have different opinions 
on whether to sell, hold, or develop the property, leading to conflicts that 
stall any progress. 

These disagreements can arise from varying financial needs, emotional 
attachments, or visions for the land’s use. Resolving these conflicts 
often necessitates mediation, open communication, and sometimes legal 
intervention to ensure that all parties’ concerns are addressed and a fair 
decision is made.

Waiting for the Market to Improve, But Prices 
Remain Stagnant.
Landowners may delay selling, hoping market conditions will improve 

and yield a higher sale price. However, the real estate market is 

inherently unpredictable, and waiting for an upswing can result in missed 

opportunities and prolonged financial strain. Stagnant prices can be 

discouraging, making pursuing a sale at the current value seem futile.

This waiting game can stretch for years, during which time the land may 

incur costs without providing any return on investment. It’s important to 

weigh the potential gains of waiting against the ongoing expenses and 

stress of holding onto the property.
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Lack of Interest or Motivation to Actively 
Pursue a Sale.
Selling land requires a proactive approach, from marketing and 

negotiating to handling legal and logistical details. A lack of interest or 

motivation to actively engage in this process can significantly delay or 

even prevent a sale. It could be due to various reasons, such as being 

overwhelmed by the complexity of the process, other pressing personal 

commitments, or simply not seeing the urgency to sell. 

Without dedicated effort and attention, the land remains unsold, 

continuing to incur costs and potentially becoming a financial burden. 

Engaging a land investor or real estate professional can help overcome 

this inertia by providing the necessary expertise and resources to 

facilitate the sale.
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Land Issues That May Block 
You from Selling Your Land
Title Issues
Title issues can significantly hinder the sale of your land. These issues 
may include unclear ownership, unpaid property taxes, liens, or unresolved 
legal disputes. Such complications can scare away potential buyers, as 
they represent legal and financial risks. To resolve these issues, working 
with a reputable title company is crucial. 

They can conduct a thorough title search to identify problems and help 
resolve disputes, ensuring the title is clean and marketable. Addressing 
title issues promptly can streamline the sale process and give buyers 
confidence in purchasing a property with a clear title.
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Flood Zones, Wetlands, or 
Desert Areas
Environmental factors like flood zones, 
wetlands, or desert areas can also impede 
the sale of your land. These issues often 
require specialized surveys and reports 
to assess the extent of the problem and 
potential solutions. Acquiring a survey and 
an environmental report is essential to 
provide prospective buyers with accurate 
information about environmental concerns. 

These documents can help buyers understand the property’s risks 
and benefits and may even suggest ways to mitigate these issues. By 
addressing ecological concerns upfront, you can make your land more 
appealing and reassure buyers of its suitability for their needs.

Lack of Direct Access or Easement Disputes
Properties lacking direct access or unresolved easement disputes can 
be challenging to sell. Direct access is necessary for development 
and usability; without it, the land’s value may be significantly reduced. 
Easement disputes with neighboring property owners can further 
complicate matters. 

To resolve these issues, it is important to negotiate access or easements 
with neighboring property owners. It might involve legal agreements or 
financial compensation to secure the necessary access. Clearing up these 
disputes can greatly enhance the marketability of your land and make it 
more attractive to potential buyers.
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Family Disputes
Disagreements among family members regarding the sale of inherited 
or jointly owned land can create significant obstacles. Such disputes 
often stem from differing opinions on whether to sell, how to distribute 
proceeds or future land use. Mediation can be an effective way to 
resolve these conflicts. 

A neutral mediator can help facilitate discussions, ensuring that all parties 
have their concerns heard and working towards a solution acceptable to 
everyone involved. Reaching a consensus among family members is crucial 
to moving forward with the sale and avoiding legal complications.

Encroachment Problems
Encroachment issues occur when a neighboring property owner builds or 
extends structures onto your land without permission. These can include 
fences, buildings, or other improvements that infringe on your property. 
These problems can deter buyers due to the potential for legal disputes 
and the need to remove or relocate structures.

To address encroachment problems, it is 
necessary to negotiate with the encroaching 
party to settle the issue. It might involve legal 
action, but a mutually agreeable solution can 
often be reached through direct negotiation. 
Resolving encroachment issues ensures that 
your property boundaries are respected and 
makes your land more attractive to buyers.
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How a Land Investor 
Can Solve All Issues
Quick And Fair Offer
When you decide to sell your land to a land investor, you benefit from 
receiving a quick and fair offer. Land investors specialize in evaluating 
properties efficiently and can provide a competitive offer much faster 
than traditional methods.

This speed is particularly advantageous if you must promptly liquidate 
your asset to access funds for other financial needs or opportunities. 
By working with a land investor, you bypass the lengthy process of 
listing your property, marketing it, and waiting for potential buyers to 
make offers.
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Problem Management
Selling land often involves dealing with title complications, environmental 

concerns, and access disputes. Land investors are experienced in 

managing these problems, saving you the time, effort, and stress of 

handling them yourself. They have the expertise and resources to resolve 

legal, environmental, and logistical challenges efficiently.

By taking on the responsibility of problem management, land investors 
ensure that all issues are addressed effectively, making the selling 
process smoother and more straightforward for you.

No Extra Costs
One of the significant benefits of selling 
to a land investor is the elimination of 
extra costs typically associated with real 
estate transactions. When you sell through 
traditional channels, you often incur closing 
costs, commissions, and additional fees that 
can quickly add up.

Land investors usually cover these expenses themselves, which means 

the offer you receive is the amount you will get. This cost-saving benefit 

makes working with a land investor attractive, especially if you aim to 

maximize your financial returns from the sale.
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Financial Relief
Outstanding taxes and other financial concerns can burden you when 
selling your land. Land investors provide financial relief by managing these 
issues on your behalf. They handle back taxes, liens, and other financial 
obligations tied to the property, ensuring that these concerns are resolved 
before the sale is completed.

It alleviates the financial strain on you and ensures that the transaction 
proceeds without delays caused by unresolved financial matters.

Efficient Transactions
Efficiency is a key advantage of working with land investors. They have 
established relationships with title companies and other professionals 
involved in real estate transactions, which allows them to ensure smooth 
and expedited transactions.

It means fewer delays and a more streamlined process from the initial offer 
to the final closing. Land investors’ ability to navigate the complexities 
of property transactions efficiently reduces the time and stress typically 
associated with selling land, providing you with a hassle-free experience.
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Meet Kevin Murray, the 
Owner of KLM Land
Kevin’s journey to real estate is as diverse as it is inspiring. His father was 

a Marine and then a truck driver, and Kevin became the first in his family 

to graduate from college, so he knows the value of hard work. Kevin has 

worn many hats. He’s waited tables, worked at a bank, and even tackled 

construction projects in storm-prone areas. After a decade in marketing 

strategy, Kevin shifted gears in 2020 to focus on real estate, specializing 

in mobile homes and tiny home communities. He’s seen firsthand the 

relief and freedom that comes with unshackling owners from property 

they’re no longer interested in, and has dedicated his family business to 

helping landowners solve the problem of their vacant land.
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How KLM Land Can Help You
Our Values
We are a family-owned business and we operate with the following values:
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KLM Land: Simple, Direct, And Zero Nonsense

How We Work with Sellers
Our family business is powered by a small, dedicated team of land 

acquisition specialists, each with extensive real estate experience. Our 

mission is to simplify the land selling and buying process, making it 

accessible, transparent, and fair. We buy any land as-is to help people 

and build more sustainable communities. We love the alchemy of buying 

headaches and selling dreams.

• You’ll receive a fast, no-obligation offer reflecting the real value of your 
land.

• We take care of everything, including all legal documents for selling land.

• Our collaboration with trusted Title companies ensures a secure closing.

• You’ll get all the information about the best options for your land.

• You’ll be updated every step of the way.
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How to Contact Us 
We value your feedback, inquiries, and any other communication you may 
have with us about your land. We are here to assist you in the best way 
possible. You can reach us by calling (919) 296-1688, or email us 
at team@klmland.com, or visit our website at klmland.com and submit 
your details via our web form. 

No matter how you choose to contact us, we are committed to providing 
you with excellent service and addressing your needs promptly. Your 
feedback and questions are important to us and we look forward to 
working with you.

Scan the QR code above to visit the webstie

mailto:team%40klmland.com?subject=
klmland.com
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